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	Küsimus /Question
	Kirjeldus /Description

	Company name, address, and contact details/ Ettevõtte nimi, aadress ja kontaktid
	FEMW OÜ, Suur-Sõjamäe 8A, 11415 Tallinn, tel. +372 6211 218, +372 6211 219, +372 50 68 470, karl@femw.ee

	Name, title, and contact details of designated contact person at the company/ Reisil osaleja nimi, ametikoht, kontakt ja ettevõtte kontaktisik
	Mr Karl Kivi, Member of Board, GSM +372 50 68 470

	Company’s objective in participating in the Study Mission/ reisi eesmärk ettevõttele
	To find cooperation possibilities in Balkans.

	Company’s website/ Ettevõtte kodulehekülje aadress
	www.femw.ee

	Year company was established/ Ettevõtte asutamisaasta
	2002

	Industry category of the company: e.g ICT, Biotech, Electronics, Other, if other, please describe/ Millega ettevõte tegeleb (näiteks IT, biotehnoloogia, elektroonika või muu)
	Manufacturing of metal constructions for mechanical engineering and building. We also produce various metal ware. Also services like turning, milling, drilling, bending, welding etc.

	A thorough description of the company/ettevõtte kirjeldus
	The company manufactures metal constructions for mechanical engineering and building accoring to the client´s order. Also different mechanical processing and painting services are offered. Company is employer for 25 employees. 


	Description of the product, technology, and/or service the company is wishing to export and/or promote/ Kirjeldage toodet või teenust, mida soovite eksportida
	Manufacturing of metal constructions for mechanical engineering.

	A description of the company’s core competencies/ Ettevõtte võtmekompetentsid 
	Manufacturing of metal constructions for mechanical engineering and building for several projects. 

	The value proposition of the company’s product, technology and/or service as compared to the competition/ Milline on teie ettevõtte tootest, teenusest või tehnoloogiast tulenev lisandväärtus võrreldes konkurentidega?
	High quality of the production. 

	The company’s target customers (manufacturers, sub-contractors, primes, etc.) / Ettevõtte sihtgrupp (tootjad, allhankijad, võtmekliendid jne)
	Manufacturers, subcontractors, primes. 

	The industry sector the customer(s) represents/ Klientettevõtte tööstussektor
	Mechanical engineering and building companies. 

	The company’s typical sales/distribution channels/ ettevõtte peamised müügikanalid/jaotuskanalid
	Direct contact and via intermediarys.

	Type of international business relationship the company is seeking, for example, direct export sales through overseas end users, export sales through agents/distributors, joint ventures, licensing agreements, strategic partnerships, ohter./ Kirjutage millist tüüpi rahvusvahelist ärikontakti õppereisilt otsite/loodate (ekspordivõimalused lõppkliendile, ekspordivõimalused läbi agentide, ühisettevõtted, litsentsi müük jne)
	Export via agents and joint venture if possible.

	List specific types of companies and/or specific companies the Study Mission participant would like to meet in Romania and Bulgaria.  If specific companies, please provide the name and contact details if possible and the business interest the Study Mission participant has with that particular company./ Palun nimetage konkreetseid ettevõtteid/ või ettevõtte tüüpe kellega soovite Bulgaarias ja Rumeenias  kohtuda. Juhul kui ettevõtete nimed on teada, siis täpsustage kontaktandmeid (kui on teada) ning teie huvi ja eesmärki antud ettevõttega kohtumisel.  
	Mechanical engineering and building companies.
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