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	Küsimus /Question
	Kirjeldus /Description

	Company name, address, and contact details/ Ettevõtte nimi, aadress ja kontaktid
	PAG AS

F. R. Faehlmanni 5, Tallinn, 10125, Estonia

tel.  6273300, fax. 6274520, e-mail: pag@pag.ee

	Name, title, and contact details of designated contact person at the company/ Reisil osaleja nimi, ametikoht, kontakt ja ettevõtte kontaktisik
	Participant: Alla Volmre - Sale’s engineer; 

tel. 6273305, mob. 55607592, e-mail: alla2@pag.ee

Contact: Peep Aguraiuja - Chief of the Board; 

tel. 6273301, mob. 5042435, e-mail: peep@pag.ee

	Company’s objective in participating in the Study Mission/ reisi eesmärk ettevõttele
	Expansion of sales of the frame- and arch-buildings

	Company’s website/ Ettevõtte kodulehekülje aadress
	www.pag.ee

	Year company was established/ Ettevõtte asutamisaasta
	1990

	Industry category of the company: e.g ICT, Biotech, Electronics, Other, if other, please describe/ Millega ettevõte tegeleb (näiteks IT, biotehnoloogia, elektroonika või muu)
	Construction

	A thorough description of the company/ettevõtte kirjeldus
	PAG AS main activities: project management, construction, building design, owner supervision.

	Description of the product, technology, and/or service the company is wishing to export and/or promote/ Kirjeldage toodet või teenust, mida soovite eksportida
	1. Tailor-made steel frame-buildings, where frames give the possibility to make a span up to 95 m w/o intermediate support.

2. Tailor-made steel arch-buildings, where arches are covering and bearing structure at the same time.

	A description of the company’s core competencies/ Ettevõtte võtmekompetentsid 
	Professional engineering and high quality of production and erection.

	The value proposition of the company’s product, technology and/or service as compared to the competition/ Milline on teie ettevõtte tootest, teenusest või tehnoloogiast tulenev lisandväärtus võrreldes konkurentidega?
	1. Frame-buildings: span up to 95 m w/o intermediate support, professional and flexible design, quick and high-quality erection, certificate DIN EN ISO9901, manufacturer’s guarantee, low heating costs.

2. Arch-buildings: unique design, easy and quick erection, good price and quality assurance.

	The company’s target customers (manufacturers, sub-contractors, primes, etc.) / Ettevõtte sihtgrupp (tootjad, allhankijad, võtmekliendid jne)
	Investors, developers, producers.

	The industry sector the customer(s) represents/ Klientettevõtte tööstussektor
	Logistics, sales, manufacture, sports, agriculture, aviation, military.

	The company’s typical sales/distribution channels/ ettevõtte peamised müügikanalid/jaotuskanalid
	Investors and developers (construction, agriculture, sports, aviation, etc.), strategic partnership.

	Type of international business relationship the company is seeking, for example, direct export sales through overseas end users, export sales through agents/distributors, joint ventures, licensing agreements, strategic partnerships, ohter./ Kirjutage millist tüüpi rahvusvahelist ärikontakti õppereisilt otsite/loodate (ekspordivõimalused lõppkliendile, ekspordivõimalused läbi agentide, ühisettevõtted, litsentsi müük jne)
	1. Direct export sales through overseas end users

2. Strategic partnerships

	List specific types of companies and/or specific companies the Study Mission participant would like to meet in Romania and Bulgaria.  If specific companies, please provide the name and contact details if possible and the business interest the Study Mission participant has with that particular company./ Palun nimetage konkreetseid ettevõtteid/ või ettevõtte tüüpe kellega soovite Bulgaarias ja Rumeenias  kohtuda. Juhul kui ettevõtete nimed on teada, siis täpsustage kontaktandmeid (kui on teada) ning teie huvi ja eesmärki antud ettevõttega kohtumisel.  
	Investors and developers (construction, agriculture, sports, aviation)
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