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KÜSIMUSTIK ARENGUPROGRAMMI ETTEVALMISTUSEKS

BALKANI arenguprogrammi ja reisi ettevalmistamiseks palun täita alljärgnev ankeet INGLISE KEELES. 

 Informatsioon on vajalik B2B kohtumiste ettevalmistamiseks! 

	Küsimus /Question
	Kirjeldus /Description

	Company name, address, and contact details/ Ettevõtte nimi, aadress ja kontaktid
	Eurosat Group OÜ, 68 203, Kesk 10, Valga, Estonia.Phone +372 766 89 90, fax +372 782 5897, GSM +372 530 60 000, e-mail enn@track24.eu. 

	Name, title, and contact details of designated contact person at the company/ Reisil osaleja nimi, ametikoht, kontakt ja ettevõtte kontaktisik
	Enn Räpp, exportmanager, GSM 530 60 000, e-mail enn@track24.eu. , contact person Tauno Talv, member of the Board, GSM +372 56 980 100, e-mail track24@track24.eu.

	Company’s objective in participating in the Study Mission/ reisi eesmärk ettevõttele
	To find and meet new potential partners and customers in Bulgaria and Romania, to get fresh information about financial, political and social situation in these countrys. Also we hope to give information about our products and Eurosat Group.



	Company’s website/ Ettevõtte kodulehekülje aadress
	www.track24.eu

	Year company was established/ Ettevõtte asutamisaasta
	2003

	Industry category of the company: e.g ICT, Biotech, Electronics, Other, if other, please describe/ Millega ettevõte tegeleb (näiteks IT, biotehnoloogia, elektroonika või muu)
	ICT ( telemetria and GiS). Tracking and managing SW and SW+HW solutions for all vehicles (vehicles systems).

	A thorough description of the company/ettevõtte kirjeldus
	Eurosat Grup OÜ is established 2003 . The company is based on Estonian shareholders( 80 % private investor and 20 % ASI

( Ambient Sound Investments, the firm of estonian persons, who have established Skype company). Turnover in 2009 ca 900 000 EUR, 12 workers. We have offices  in Valga and Tallinn(Estonia), in Riga (Latvija), also represent in Finland and Bulgaria. 

	Description of the product, technology, and/or service the company is wishing to export and/or promote/ Kirjeldage toodet või teenust, mida soovite eksportida
	SW solutions for tracking and managing all vehicles ( vehicles systems from 1pc-still 1000 pcs) TRACK 24( internet-based) and TRACK24INSPECT(desktop-based). Also we offer HW products for full solutions with fuel sensors E2701(Estonian product) and GPS controllers MK 3(Estonian product) and FM 2200 , FM 4100 (Lithuanian product).

	A description of the company’s core competencies/ Ettevõtte võtmekompetentsid 
	1. Highlevel and opened SW solutions , which are very easy to integrate with different HW products(produced in Europa).

2. Digital fuel sensor E2701 one of the best in Eastern Europe. It is possible to integrate sensor with all controllers produced in Europe.

	The value proposition of the company’s product, technology and/or service as compared to the competition/ Milline on teie ettevõtte tootest, teenusest või tehnoloogiast tulenev lisandväärtus võrreldes konkurentidega?
	1. Our SW gives to customers more possibilitis for managing their vehicles systems, big amount  reports with detailed dfferent information.

2. The using our system will take to user 25 % economy from vehicles managing costs and 5 % from fuel costs.

3. We are very hard in heavy maschinery sector ( mining, building and and roadbuilding, roadadministration and roadmeintenance,community services cars, big trucks.  



	The company’s target customers (manufacturers, sub-contractors, primes, etc.) / Ettevõtte sihtgrupp (tootjad, allhankijad, võtmekliendid jne)
	1. Key customers (big transportation&logistic companys, bus companys, roadadministratio(in 2010 will be ready special SW for managing all roadmeintenance machines and road-weatherinformation points in territory of one country).

2. Producers of HW for telemetria systems.

3. Companys which are interested for using and reselling our SW platforms and full solutions.

	The industry sector the customer(s) represents/ Klientettevõtte tööstussektor
	1. Transport &logistics.

2. Mining.

3. Producers cars, buses  mining equipment. Agriculture machines.

4. Building, road building.

5. Road administration.

	The company’s typical sales/distribution channels/ ettevõtte peamised müügikanalid/jaotuskanalid
	        1.     Distributors.

        2.      Resellers.

        3.     Key customers and end users.

	Type of international business relationship the company is seeking, for example, direct export sales through overseas end users, export sales through agents/distributors, joint ventures, licensing agreements, strategic partnerships, ohter./ Kirjutage millist tüüpi rahvusvahelist ärikontakti õppereisilt otsite/loodate (ekspordivõimalused lõppkliendile, ekspordivõimalused läbi agentide, ühisettevõtted, litsentsi müük jne)
	        1.  We are looking agentpartners for export, resellers or       distributors (atfirst for SW platforms . Also for full solutions (SW+HW) and fuel sensors with special SW or without that. 

	List specific types of companies and/or specific companies the Study Mission participant would like to meet in Romania and Bulgaria.  If specific companies, please provide the name and contact details if possible and the business interest the Study Mission participant has with that particular company./ Palun nimetage konkreetseid ettevõtteid/ või ettevõtte tüüpe kellega soovite Bulgaarias ja Rumeenias  kohtuda. Juhul kui ettevõtete nimed on teada, siis täpsustage kontaktandmeid (kui on teada) ning teie huvi ja eesmärki antud ettevõttega kohtumisel.  
	1. Transport&Logistics.

2. Roadbuilding &roadmeintenance(roadadministration)

3. IT companys, who are working in IT telemetria and GiS field.

4. In Bulgaria we have the cooperation partner IBS Group(executive director mr. Goran Angelov : e-mail g.angelov@ibs.bg, mobile +359 88 8237178). The target of meeting is to talk about business in Bulgarian market in 2010-2012 ( exhibitions, pilot projects etc).  
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