[image: image1.jpg]) —
PtT——



[image: image2.jpg]Consulting



[image: image3.jpg]


[image: image4.jpg]3@ EAS

Enterprise Estonia




	[image: image5.jpg]Tehnopol g




	[image: image6.jpg]



	
	
	



	Küsimus /Question
	Kirjeldus /Description

	Company name, address, and contact details/ Ettevõtte nimi, aadress ja kontaktid
	EA Reng AS (Ltd.)
Mustamäe Rd 46, 10621 Tallinn

ph. +372 6260000

fax +372 6260010

eareng@eareng.ee 

	Name, title, and contact details of designated contact person at the company/ Reisil osaleja nimi, ametikoht, kontakt ja ettevõtte kontaktisik
	Marika Utkin, member of the board, head of administrative department

ph. +372 6260000, direct: +372 6260003

GSM: +372 5098401
marika.utkin@eareng.ee 

	Company’s objective in participating in the Study Mission/ reisi eesmärk ettevõttele
	The aim is to expand the area of activity via entering new markets. The particular plan would include various forms of cooperation from joint projects to establishing of affiliates. The key word is the implementation of modern, developing design technologies to the benefit of the design / consulting process, to the client and to the future user / operator of the designed building.

	Company’s website/ Ettevõtte kodulehekülje aadress
	www.eareng.ee

	Year company was established/ Ettevõtte asutamisaasta
	1990

	Industry category of the company: e.g ICT, Biotech, Electronics, Other, if other, please describe/ Millega ettevõte tegeleb (näiteks IT, biotehnoloogia, elektroonika või muu)
	Architectural design, consulting engineering, planning

	A thorough description of the company/ettevõtte kirjeldus
	Pls. see document attached

	Description of the product, technology, and/or service the company is wishing to export and/or promote/ Kirjeldage toodet või teenust, mida soovite eksportida
	The services include modern expertise in the field of consulting engineering. In particular we promote the building information modelling (BIM).

	A description of the company’s core competencies/ Ettevõtte võtmekompetentsid 
	Architectural and civil engineering design;
Preparation of detailed / master plans;

Road and bridge design;

Project management, supervision;

Consulting

	The value proposition of the company’s product, technology and/or service as compared to the competition/ Milline on teie ettevõtte tootest, teenusest või tehnoloogiast tulenev lisandväärtus võrreldes konkurentidega?
	Building information modelling (BIM) a comprehensive approach to the planning, design and operation of the buildings. The benefits acquired reveal starting from the very beginning of the design process and are finalised in a quality product submitted to our client and further a sustainable building efficient and flexible in operation. The system has been introduced in a number of countries and it definitely is an international trend. In Estonia we are in the forefront with the subject.

	The company’s target customers (manufacturers, sub-contractors, primes, etc.) / Ettevõtte sihtgrupp (tootjad, allhankijad, võtmekliendid jne)
	Our clients – from national authorities to developers to construction firms.

	The industry sector the customer(s) represents/ Klientettevõtte tööstussektor
	N/A

	The company’s typical sales/distribution channels/ ettevõtte peamised müügikanalid/jaotuskanalid
	N/A

	Type of international business relationship the company is seeking, for example, direct export sales through overseas end users, export sales through agents/distributors, joint ventures, licensing agreements, strategic partnerships, ohter./ Kirjutage millist tüüpi rahvusvahelist ärikontakti õppereisilt otsite/loodate (ekspordivõimalused lõppkliendile, ekspordivõimalused läbi agentide, ühisettevõtted, litsentsi müük jne)
	We expect to establish contacts with clients or cooperation/ joint activities with companies with our own profile. The idea is to provide consulting engineering services in the target country.

	List specific types of companies and/or specific companies the Study Mission participant would like to meet in Romania and Bulgaria.  If specific companies, please provide the name and contact details if possible and the business interest the Study Mission participant has with that particular company./ Palun nimetage konkreetseid ettevõtteid/ või ettevõtte tüüpe kellega soovite Bulgaarias ja Rumeenias  kohtuda. Juhul kui ettevõtete nimed on teada, siis täpsustage kontaktandmeid (kui on teada) ning teie huvi ja eesmärki antud ettevõttega kohtumisel.  
	Potential clients – both national and private companies.
Potential cooperation/ joint activities with consulting engineering companies. In our experience there are also cases of cooperation with construction firms.
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